D R A F T


Script for cd/video

Insert clips from 1-2 industry partner introductions (day 2)

Insert images from rural areas (small town), urban core/industrial area (downtown), tribal areas. 

Economic growth……..new jobs………revitalizing communities ………new opportunities for the future

The General Services Administration has a long history of promoting small business throughout the United States.  Here at GSA, we recognize the importance of providing federal agencies with access to small businesses through flexible, easy to use contracts that simultaneously meet their technology requirements and their socioeconomic goals.   

The GSA Small Business Government Wide Acquisition Contracts Center is one of three centers created to award and administer technology contracts for use by all federal agencies.   We specialize in awarding technology contracts set aside exclusively for small business representing small disadvantaged, 8(a), women-owned, veteran-owned and most recently, HUBZone-certified firms.   We strive to provide small businesses that have historically been left out of the federal marketplace, with an opportunity to compete and become successful partners with government.      (This section may be too long)

13 client support centers…...SAME AS BEFORE.

Here at GSA, we continually strive to provide our federal customers with flexible, easy to use contracting tools while encouraging small business utilization.  In response to customers difficulty in locating and utilizing HUBZone firms, GSA is pleased to present the newest small business contract vehicle completely set aside for firms certified by the Small Business Administration as being located in Historically Underutilized Business Zones, or HUBZones.

(mary at reception)

(background graphic of HUBZone legislation. I’ll try to come up with a clean copy)

The HUBZone Act, created by law in 1997, mandates that 3 percent of federal procurement dollars go to HUBZones.  In accordance with census tract data, the Small Business Administration certifies firms as HUBZones based on location rather than ownership.  These locations have been classified as economically distressed areas and may include urban areas, rural communities and federally recognized Indian reservations.  To date, federal agencies have had difficulty reaching this statutory goal despite the legislative mandate to do so. 

(mike mchale – reception)

Known as the GSA HUBZone Government Wide Acquisition Contract, or GWAC, this first of its kind contract vehicle is designed to offer federal agencies access to 36 highly qualified HUBZone firms and the flexibility of seven distinct functional areas.  These seven functional areas, in turn, correspond directly to technology specialties as defined by the North American Industrial Classification System.  

(background:  examples of business categories found in each functional area)

Our federal customers benefit by having access to HUBZone firms who are highly qualified, responsive to customers’ needs and fully capable to provide cutting-edge technology solutions.  Customers can also receive credit toward their HUBZone small business goals when using this contract vehicle.  

(insert Matt V. clip, Mary Whitley clip)

The real benefit is evident as these companies grow and give back to the communities in which they are located.  Communities experience economic development and opportunities for employment for the local population.  As communities grow, so does the opportunity for new investment and continued momentum toward providing additional jobs for the citizens across America.

Payal Tak, telesis

GSA takes pride in reaching out to HUBZone small businesses.  The HUBZone GWAC is the first mechanism by which they can serve the federal customer while making a contribution toward improving the economic well being of the communities where they are located.  They have opportunity to partner with GSA and the customer, which leads to a more customer-centric way of doing business. 

(donna Bennett)

artner with industry and GSA.  

Mark aucello,  

Fast

Easy to use

The HUBZone GWAC offers customers a single reference point where they can find hubzone companies that they’ve been struggling to locate.  

(curtis Wilson), matt v.,

Through the HUBZone GWAC, these award-winning, HUBZone small business firms now have the tools they need to provide innovative, cost effective technology solutions at best value to the government.  Since 70 percent of all new jobs are created by small business, communities reap the benefit of successful small businesses in the form of job creation and economic growth.  

Cost effective for customers, about economic development, growing communities.

Puts hubzone program on the map.

(mike mchale)

